Goal-Qualifying Mortgages as Shares of Market Originations and GSE Purchases:
Single-Family Conventional Conforming Mortgages
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only metropolitan areas, as HMDA data for non-metropolitan areas are
unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan areas for
1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Mortgages
Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Mortgages
Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Mortgages
Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.



Goal-Qualifying Mortgages as Shares of Market Originations and GSE Purchases:
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Mortgages
Market Data: The market is defined as the convegntgi]onal conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.



Goal-Qualifying Mortgages as Shares of Market Originations and GSE Purchases:
Single-Family Conventional Conforming Mortgages
400% -  389% 389%  New Hampshire, 1999-2002

36.0%
o
D
@
<
2
g  30.0%
S
o
e
[<F]
I
c
=) o
1 0, i m
o 20.0% g | S 17.2%
) 2 | 2 |3 15.5% 15.7%
S e 2 s
€ = c °
o c (<5}
s S [ = 10.5% 10.4%
L L 0
5 10.0% A o o
- - o5
o s |t | 8¢ S |§=| 8=
Q = 3 I L T
00% T T 1
Low- and Moderate-Income Special Affordable Mortgages Underserved Area Mortgages
Mortgages

Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.



Goal-Qualifying Mortgages as Shares of Market Originations and GSE Purchases:
Single-Family Conventional Conforming Mortgages

40.0% 1 37.8%
North Dakota, 1999-2002

2 34.0% 33.5%
2
o
& 30.0% -
S
©
[
o
£
(=)
2 19.6% 19.5%
G 20.0% @ § ° 18.1%
(<] =
g < 2 |y
= [ 2 ©
o S c S 12.7%
= = | 5|8 10.2% o | 8
— LL £70 0 S
o 10.0% LL 9.3% = E E
= 3 X ° o
3 = = < ‘s 3
’G_J v [0 & E C (<5}
& 8 | £ [88 E

° LL LL

= & |22
|
0.0% T T |
Low- and Moderate-Income Special Affordable Mortgages Underserved Area Mortgages
Mortgages

Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.



Goal-Qualifying Mortgages as Shares of Market Originations and GSE Purchases:
Single-Family Conventional Conforming Mortgages

S00% 7 47.5% Ohio, 1999-2002
o 44.1% 44.3%
2
<
S 40.0% A
>
[a
S
e
3
S 30.0% -
2 o
5 ) © 24.1%
%) += g 2 0
2 s00u 2 o |2 19.2% 195% 227
2 070 © = ° 16.0% 16.5%
S > c D :
© — o
= LL L ® o % (3]
5 & 8 & = | 2
+— = (5
3 100%; £ 2| 2 5 | s
5 B = | 3 =S| c | B
o E o D © =
w = L L
L
00% T T 1
Low- and Moderate-Income Special Affordable Mortgages Underserved Area Mortgages
Mortgages

Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Mortgages
Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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Mortgages
Market Data: The market is defined as the conventional conforming market, which includes single-family home purchase and refinance loans below the
conforming loan limit, which was $300,700 in 2002. The market data include single-family loans originated between 1999 and 2002 by both owner-occupants
and investors in single-family one-to-four-unit rental properties. The market definition includes only the A-minus portion of the subprime market, thus
excluding the higher risk, B&C portion of that market. Government loans (e.g., FHA and VA) and ‘jumbo” conventional loans are excluded from the market
definition. The market data are obtained from HMDA data. The market data cover only the metropolitan counties in each state, as HMDA data for non-
metropolitan counties are unreliable.

GSE Purchase Data: The GSE loans in this analysis include their purchases of single-family (both owner and investor) mortgages in metropolitan counties
for 1999-2002. As with the market data, these data include both home purchase and refinance loans.

Definitions: Low- and Moderate-Income — Family income less than or equal to metropolitan area median income (AMI). Special Affordable — Family income
less than or equal to 60 percent of AMI, or both family income and census tract median income less than or equal to 80 percent of AMI. Underserved Area —
Census tract median income less than or equal to 90 percent of AMI, or both census tract minority population greater than or equal to 30 percent and census
tract median income less than or equal to 120 percent of AMI.
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